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FOR IMMEDIATE RELEASE
Saint Paul, Minnesota – May 22, 2018 -- With an economy that continues to favor putting existing homes on

the market and building new homes for sale, many sellers and builders are in a good position for financial
gains. And while there are not massive increases in inventory from week to week, a longer-term trend
toward more listings would be a good sign.
Pending sales were down 6.6 percent to 5,684 from the previous year, and days on the market also
decreased 10.2 percent to 53 days, encouraging for sellers as the months supply of homes for sale was
down 25 percent to just 1.8 months. Low inventory means competition among buyers will continue,
which is likely to drive price increases in the coming months.
“Having a plan and an offer ready to go is still a buyer’s best bet to get into a new home,” said Saint Paul
Area Association of REALTORS® President Man Huynh. “There is also some excitement in finally
starting to see some upward movement in new listings.”
That said, new listings in the Twin Cities region decreased 7.2 percent to 7,321 over the course of a year.
The median sales price increased 8.6 percent to $266,000 from $245,000 one year earlier. Marketwide,
inventory levels were down 25.1 percent to 8,958 from last year. With unseasonal weather patterns much
of the winter and into spring, it’s likely we’ll see wages and consumer spending improve as the seasons
become more palatable, which is likely to translate positively for the housing market.
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